
 
 

 

Email Update #6 

      We get repeated questions during the year regarding the business relationship between Tri Cities 

Grain and Tri State Seed LLC.  I am going to attempt a word picture defining the relationship.  TSS is 

owned now, by two parties, Craig Teel owns 1/3 of the company, and TriCities Grain owns 2/3s.  That 

happened when I sold my ¼ interest in July, in anticipation of retirement. 

     TriCities Grain is owned by three companies with equal interests, HighLine Grain Growers Inc., 

Northwest Grain Growers, and Tidewater Barge Co.  The important thing is that the TSS board of 

directors is composed of the CEO’s of HighLine Grain Growers Inc., NWGG and Craig and Dana.   

     TSS sells seed products and services, TriCities Grain receives and merchandises commercial grain, 

TSS does not.  What we would like you to remember is this……if you purchase seed from TSS and 

need merchandising services, you should certainly consider engaging TriCities Grain, and here’s why. 

     TriCities Grain can receive grain at harvest at a rate exceeding 350 trucks per day, with no waiting 

in line.  Because of the flexibility designed into their system, TCG can accommodate 4 to 5 trucks 

dumping at the same time.  Their location is also an advantage; no bridges, no stop lights, only one 

intersection and personnel that know what they are doing.  I have seen several instances where growers 

have had issues with contrasting classes, or mixed classes with barley and wheat, or heaven forbid 

cereal rye or buckwheat contamination and they have helped to mitigate the financial damage suffered 

by such a dilemma.  If you are a consistent and historical customer, many times they can blend out, or 

blend down the problem and save you the discount.  

     TriCities Grain also has a wide range of marketing services.  They can forward contract, they can 

do delayed payment contracts and hedge to arrive contracts.  If they have your grain in storage, they 

can even advance pay on a future sale.   Their staff is professional and very accommodating.  No 

waiting for paper work or payments to show up.  That, most routinely happens in one day.  One day 

turns on paper work at harvest time is just very cool!  Who wants to wait two weeks for their bills of 

lading and scale tickets to show up?  What do I mean two weeks????  Yep, that happens more than it 

should just down the street.  

     So…..how do I go about developing that relationship?  Well, the easiest way is to go to their office 

at 900 Tank Farm Road in Pasco and introduce yourself.  Tell Damon Filan or Randy Ward what your  



 
 

marketing objectives are, work out a plan that maximizes your harvest delivery goals and set some 

marketing targets.  You can imagine how many people call them with the request, “Call me when the 

price gets to …”  There is no physical way they can accommodate 900 growers all at once.  So have in 

mind some preliminary pricing targets and put in some sell orders.  That way your pricing objectives 

will be met and all is good.  They can help you analyze the market trends and develop a strategy to 

meet your cash flow requirements.   

     Yes, they have to make money also.  They do it by blending proteins, segregating different quality 

parameters, selling the carry in the market, and trading futures.  The bottom line is this; you all are 

professional growers, right!  At least that is where I see you spending most of your time.  So why not 

spend just a little more time on your marketing plans.  It will certainly be money well spent.   You can 

reach Damon and Randy at TriCites Grain 509-545-0900.  While you’re at it, sign up for the daily 

marketing information to be sent to you via either email or text.  This is the smart way to go, believe 

me.  Their office is on site, like less than 100 yards from where the trucks dump.  Not every elevator 

receiving station has that accommodation, now do they!  Just an FYI, maybe not on the first visit, but 

most certainly on the second, bring all your relevant information for the settlement process. By that I 

mean entity names, ownership splits and addresses.  It will really help the back office to be efficient.      

Happy New Year to you all!                                                                                                                                                                                                                                   

 


